Invitation for Potential Partnership

Aditya Birla Money Limited



Aditya Birla Money — Company Snapshot

Equity , Derivatives &
Commodities broking

Depository services and
distribution of third party financial
products

Incorporated in 1995, became
part of ABFSG in March 2009
Pan India presence

Primarily a retail focused business
with larger presence in Tier Il &
Tier Il cities

ABML now caters to over 180,000
customers
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Aditya Birla Financial Services Power House

Aditya Birla Financial Services Group

Stock &
Commodity
broking

Fund
management

Life
Insurance

Security
based
lending

Distribution
& wealth
management

Insurance
broking &
private
equity

Aditya Birla Money Limited
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Aditya Birla Financial Services Group

Mutual Funds

Ranked Top 5 in the Mutual Funds Industry

Over Rs.60,000 crores in Average Assets under Management
Insurance

Ranked Top 5 in the Insurance Industry
Distribution

Over 4 million customers and 15,000+ employees

As a distributor, enjoys strong presence through a wide range of

product offerings, including wealth management

Aditya Birla Money Limited
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Aditya Birla Financial Services Group

To be a leader and role model

IN financial services sector
with a broad based

and integrated business

Aditya Birla Money Limited
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Aditya Birla Group Values

Integrity — Conduct business in an Ethical &

~

Transparent manner.

©
i =

(

i

i Commitment — Towards all Stakeholders and to our
Business to provide a healthy,
profitable environment.

Passion — Bring in passion in all our activities.
Keep Clients and Partners the foremost

in all dealings.

Seamless-ness — Work seamlessly across functions to
provide "A" Class Service.

Speed — Deliver promises on time.

Aditya Birla Money Limited
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We invite you to become a Large Financial Service Provider with
Aditya Birla Money

Start Broking Business and offer services on...

" Currency Mutual
Equities S Futures SE— funds
o I
————f  Derivatives ng(\)lgst ——

Insurance

Commodities IPO

Take advantage of tailor made schemes to suit individual aspirations
Leverage your contacts to create another successful business

Be part of a reputed and trustworthy organization

Aditya Birla Money Limited
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Broking Is an attractive business

Every time a client buys or sells ... A broker earns money

It Is easy to scale up and has a quicker payback

A Broker Is always In Business.......

Aditya Birla Money Limited
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To become our Business Partner...

All that you need to have
A few active CLIENTS
High level of COMMITMENT
Small amount of initial CAPITAL

We provide you with
Advanced Technology platform
Robust Trading software
Extensive Training in all aspects of business
Support for all Risk Management activities
Undertake all Back Office operations

Total help in growing your business

Aditya Birla Money Limited
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Set up a small office

* 300 — 500 sq ft office space
*Two/Three branded computers with UPS, printer and scanner
*2 telephone lines

A typical Business Partner office
Aditya Birla Money Limited
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You can make it big!

Revenue opportunity

Particulars Platinum Gold Silver Classic Blue
Avg. daily volume per client 50,00,000 25,00,000 10,00,000 2,50,000 1,00,000
Total monthly brokerage 20,00,000 15,00,000 8,00,000 2,50,000 1,00,000
Avg. yield per client 0.10% 0.10% 0.10% 0.10% 0.10%
No. of clients 20 30 40 50 50
Overheads 60,000 40,000 30,000 25,000 25,000

Sub Broker income [60%] 12,00,000 | 9,00,000 | 4,80,000 1,50,000

Aditya Birla Money Limited
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Large Client Base = Growing Income
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0 Delivery volume is taken at 20%
Brokerages taken at 0.10% Yield

Franchisee share of Brokerage

No.of clients

Success of rapid growth in client base

A Sub Broker from Guijarat, started operations 1 yea r back. He has already signed up 482 clients.
In the last 10 months, Srinivasa, a Sub Broker from Andhra Pradesh, has acquired 436 clients in his

new set up.

Aditya Birla Money Limited
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A few success stories...

Our Sub broker in

Tamilnadu Our Sub broker in

. Gujarat
Partnered with us 6 years ago.

Expanded his business to 6
outlets. Enthused by his success,

10 of his friends & relatives _ with us 2 years ago
have also started Our Sub broker in and now has

Started his sub-broker business

Started his business 4
years ago.
He has expanded his
business now to 4

outlets in J&K Our Sub broker in
Kolkata

Our Sub broker in
Karnataka

Started his sub broker
business
3 years back.
He now earns over
Rs.4,50,000 pm

Started his sub-broker business
in January,
has over 200 clients and
earns Rs.1,00,000 pm

Aditya Birla Money Limited
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Our Business Partner Schemes

Scheme — |

Your Investment details V-SAT
Option | Option Il Option Il

One time set up cost [NSE+BSE+F&0+DP+BOS] 1,50,000 50,000 1,50,000
Refundable / Non Refundable Non Refundable | Non Refundable Refundable
Monthly Rent Nil 4,000 2,000
SEBI Registration fee As applicable As applicable As applicable
Installation charges Nil Nil 7500(One time cost)
Revenue Sharing Ratio [BP:ASCIL] 60:40 60:40 60:40

Aditya Birla Money Limited
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Our Business Partner Schemes

Scheme — |l

Your Investment details Broadband
Option | Option Il Option Il — (Scrip)

One time set up cost [NSE+BSE+F&0O+DP+BOS]
Cash 50,000 1,00,000 50,000
Scrip * N.A N.A 1,00,000
Refundable / Non Refundable Non refundable Refundable Refundable
SEBI Registration Fee as applicable as applicable as applicable
Revenue Sharing Ratio [BP:ASCIL] 60:40 60:40 60:40

* Exchange accepted securities for value Rs.1,00,000 (haircut of 25%)

Aditya Birla Money Limited
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Become our Business Partner today

We have more than 600 Business Partners and are growing

Our Partners have more than 1,00,000 clients under them and growing
Top 20 Partners are earning upwards of Rs.50 lakhs per year

Top 10% of our partners earn upwards of Rs.20 lakhs per year

Many have expanded their operations to multiple outlets

So come join us. . .

Grow your clients’ wealth & Yours too

Contact us
on 044 — 3919 0067, 3918 1960
or mail us enquiries@ascilonline.com

Aditya Birla Money Limited
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Thank you

Aditya Birla Money Limited
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